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1. [FCHIC

P—rRZEFMEOLD, FLTHEEL
OEBINZEBWT T X 7 hR—=2AD~—7/r
T T E TR D EA OREEDNEE L
TN R 2 7D OBREHRIE A FC Y
—bER =T TIZBNTRD BN
TE T2, P—EARZOWGIIEA D
HETH-o L bRENLR DB, Vb5
THIP itk & FRI3 2 BT
(intangibility) « #2E M (heterogeneity).
AR (inseparability). & L CiyH#ME:
(perishability) T 51, T OHFCHREMEIC
HEHTDE, REORG X EMICRER
ROEDOPRBEETE ZOIZHE~F—E R
DAPEITRAEPEEIZ L - T, E2RI
IZE > T T Bz —ERLRELL o
—EAMEERAET DOREHELNLEZZS
T2 (Parasuraman, Zeithaml, and
Berry 1985), Mgt 4 5% — e 2 iE
DEEOYFFIGE LW ET 5 & Rl
EELIEDLEoNTITRDIEN, v AT
NT A DIERTRADY FaI e ESED
ZEMEZHND (Parasuraman,
Zeithaml, and Berry 1988), ¥—tE 2Dk
WMz DN —FH7DITRD7a AN
WBIZIR DG ENHHTEAH D, BB
—E ARG EORMEICH D Z LidfER SR
T&7=bD® (Vargo and Lusch 2004;
Rust and Chung 2006), FFIZE&EM TA L
LREMWIIITEOL 0L S, BEESCK

L Z o ¢, BRMEIT R ATARME, BB
(variability), RIFEFAEFR AT (inseparability)
LvEbha,
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XHTRIEMEATER ST D 7 a2 %
MRIXIEEAEBIN TR ST,

ZORIE, Y—ER - ~v—FT 17T
HRAER O BRI S TE TV D,
P—eAREINLI B THL Y- R -
TR E RS D OBE & D
FHCAEC DMHAEEN (BEHHEAEER ;
customer-to-customer interaction) % . J#
FOY— U ARBRITIREN R EL G5
TENEZLS DR TRBINTETNDK
i (Nicholls 2010), #— E A BRI\ T
RIEZWCE EEPETH Y, BRDHMIEIC LD
HEREEPLETHDL L OFRNP D D
(Fisk, Grove, and John 2004), AAf%E Tlix
Y= RTB T HBETEI O BB MHCRE
HORR T r A=A -2 BT
Z =BT HBER O EAEHOBLEN D
BETd 5 & &bl R LBEFITBIT 58
AT 5 2 & T, A% LT
SINLONE PG RE L SN T2 2 b &
HiuE 4%,

2. Y—ERIZBITSEEHEMBEER

2—1. BEEMEE/EAMREOER

R ECHE A YT 4 Lo o
—bEROMREBET HDHEBERERE LT
INETICH—EAMRETIEIZNE TITH
—E R RMET D EEORMMIZE T 2 M
HRIE OB R E 7o Tz, HlxiX,
SERVQUAL <> SERVPERF & \»» 7=l &
MSICRESNDME I NI —EAWNE
ThH o720

Parasuraman 1988;

(Zeithaml, Berry, and

Parasuraman,
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Zeithaml, and Berry 1991; Cronin and
Taylor 1992), I xt7T 2{HEE O H
AffifE (Sirdeshmukh, Singh, and Sabol
2002), £ L CTHETIE, kDY —E A dh
EMEETIIRA ol JEEHCRT

BEROFD Lo BR R RN
HCH OB BEHEA D Z L BEES
N CW5% (Morrison, Gan, Dubelaar, and
Oppewal 2011),

L2l P—EREFHICBNTH—E X
DRz BLE T 2 BRI EZEOREEYIC
59, R UGS D T kﬂﬂ‘ﬁ
HERbHTOND, 29 LI —ER(IZ
B 2B A OHEEME T — B A
IEDOARKEAL L & HIHEMENIT LD, f
Z ¥ Langeard, Bateson, Lovelock, and
Eiglier (1981) 1%, ¥ — B AREERIZHZAL
SNHEBESNDSGTHY, F—E2ADEL
BLEzEAT L EERFmZY—EA - =
YA E—L LTI L, HOBEEDN

LY —ERERORICEL 52 55
FO1oL LTHomE & OMAENOE
P2 FERE L7-, £7-. Baker (1987) (X4
—ERDOMREBET DRI REER & L
THEHMBEEROFELERE L, 2N
LORBRITHS ETHLY—ER - =Y
VA—IZBT A —EADRERMGRE,
I L FEH AL ’Jéot/%ﬁ?“é D7
V=AU =7 Z R L2 IR E RN, Bl
ETITBE MM EERIT Y — 2D ED
HERBEERE LTEL OMER N E

AT TETND

BUAE Tl O R WA AR

B DB MM EAEM & BETE & OBRRICET S

P —ERDORRDOHEERD 1 ->& LTHE
EPITONTEBY, ZNbDIZE A EDH
ST OBERHEMERNAECHER E LT
DR OAT %, QRS IFHAAEH o KRB
o, QIEHIRMEE NG 2 220 32125
J22ENTEDLEBEZLND,

O BEMHEEEANECLERNLE LT
DREE DAT 2y

Martin and Pranter (1989) |3/ HI4H
HERORERICE>TH—ER - DD
A —IZB T DR T O BIFRAS R4
STV, FEXORIMIENT L 2T
L. mi#E & [E % LA (customer
BEE TEEANLL
(customer incompatibility) ] & L CTHE&1L
L7ce e, A ZEa—fl&E b LT
B ILAFCRE N ILAFIT DR B DK DT
ZEP LM LT, ZDH% Martin (1996)
TEY—ER - = F =BT L
BEOITRHIZER L, AT2ORSHIZ KL - Tl
DEEDKIG I ELEZ Db DL 527
WHDIZHEHTE D Z & & ERMITHEE L
7=

B A EAEH OFSREEMEICE B L,
RS2 W h T U — (b LA
78t &%, Grove and Fisk (1997) L%
A AAERIZ DWW TR R L2 a#ET 55

compatibility) | .

2 iR #4515 (Critical Incident Technique) & 1%
EERN 2R CTh o720 | LB 7 B Em A £
ZNT DD NOATEN & HEBIR T 5 — DO F
fiE THY (Flanagan 1954), HH Tt Y — R|Z
B L CBRSL o o2 AT 5 2 & CHEEREH
ARG & 15 D ERIRIEED Z & Th b,



IZBWTA L DEIALIHRE L thomg
DFEAZMEZ FNR 9 D R A U 2 pEagPE sk
FHO2MBEITHIHL, HIZ6 >OFERNBY
—bERXR - F—THEL TS Z
EEIH BN LTz, Zhang, Beatty, and
Mothersbaugh (2010) 13 J@ % 0 A AEH
EMEFIZE > TLHEWE O LRI B D
R D & &b, B OSEEHEAL
K & W o T EE RS L BER ST
O OBENT L0 HEBHDR 2174 T b 5 M
HIERICHE L, AR TIDORKHIAHA
EREGIC TN Z 2N T 5
b, v REMICL DBERMEA
TEHOBEBEMEOBENERFELZ, 2 b—
HOMMRIZBNT, h—ER - I T
Z =BT DK OREEORRIC B b
2 HDMOBEDIT AN LN ISND & &
HIZ, P—EXOEMITIH W TEE M A
TEROEEN R Z LW BN > T
ETWV5,

@ BEMMEEERE P —E2AORE L
O KR B

FEL TRV RR LA & TR 2 i J S0 0
oA YT 4 Lol —ERADRRESCR
pni IR & DR EAR 4 E EIIITHREET 5 2
EEAEME L H O LHED LT
TW5, #il 2 1Z, Guenzi and Pelloni (2004)
74y MRRART T T H%G L U TREE—
e 3 B 1R B AR M RO 2 T B AR & R i J2

ERa A YT 4 & OBMRE EIEL-I1T).

Moore, Moore, and Capella (2005) (Z~7
YrrOfHEZNGE LICFE LVWEE

Open
NI.J014s al of Marketing

AR AR IE Sl SR S L AR . = A
YAT 4, KO FaIgEREORFRESE
AEL7o, E£iz. BERAMALERICEBT %
EOERIIEH L TH—ERADE L DK
REMREMEE LTS oD, Bz
B &V D 8BS I2 8T Thakor, Surd,
and Saleh (2008) 127 77 ¢ > 7 « AR —
VI T eI —A XN LVARNT
EWVWHEH DO — B RAEXIGIT, LOBEE
& DENGIE DB RIZE 2 5B O E
VN % . Brocato, Voorhees, and Baker
(2012) IV —vRICBITDHEE Lf#H &
DL R B BE LVTEY & JEE~
O —FIRETE), T LTy FaIgMe
D RAMR A FEFE L 72,

T, BEMRMEAER Y —E 208k
REDRRBMRICHEZH X 55 3 DER
ZHONCTLIRAA BB SN TND, il
1Z. Giebelhausen, Robinson, and Cronin
Jr. (2011) (&, JEEHICI T D178 2 A M
BET DLV REORBSEMET D
TEEREILL, TRICLDE, FIHT S
P BRI LA ENGE, 1THI08 B 5
TR EmEMEREL 2D HEEN
FEHE TR MEZ P —ERITRD 585
EIIATHIRTFET 51T 9 A, EEER M
T EBHLNLERSoTND,

@ EERMEE 8B 2 D R
RBIZIRD EF D 2 b oifF T, /b
FRMEE & W o I ERDIEEHNIZEIT S
A EMERD 1 >OfETH S, —
BRI H IR D OBEED
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o £V IRMEE D EER OV — B ARRICT
R DRBEPHRES N TEY | FrICIFIEE
FRMEE DM /REVITE B LY — B AR
B & OIEBIE ) 72 PSR & FERE L 72 WFFEA3 U
<oOMmBINTWD, flx1X, Pan and
Siemens (2011) WLIEERIZ 3T DIRMEE &
m RO 3212001, BEOHEEX -

BEM - NEEK - JERRBE & OBfR A K
ik L 72, ¥ 7= . Argo, Dahl, and
Manchandra (2005) 1%iRHE % fth DK O
B L E VS T IS S 31 2R DR
S - HOWRRE - miE - BfE L W oo &
ORI R BAGR 2 MRFE L 72,

LLEDWRITERETITONTZHDTH
D05, FEEROIEEICRB W THEEFERZAT -
m ML AT D,
McColl-Kennedy (2010) (x4 7 = D FEJ5
iR E LT6 /Y — DMOBEE DK
KOEEiVA T Fae@REL, —E xR
Bk & DRk 2 TEERYICERE LTz,

FTo. JEEHRHEE L BE OV — v AR
DR FBIROEHE S & B R G HE 2
RNZHEB U CHREE L 72 E S AT 5, I

IR T < #im S AT 2 O T HEH
BREETHY . JEHEINICE < O ORBE N
ff?é’k’i@@%ﬁﬁ@@%@%—
EARBRICADOREL 52 DHEKN Lo T
W5 (Hul and Bateson 1991; Uhrich
2011), & L CHEEER OBLRIZ OV T, L
HOERIZER LD T, BADNERK
RS A IR TH S0
(Machleit, Eroglu, and Mantel 2000),
WEFRMIF]EFE D (Eroglu, Machleit,

Tombs and

B DB MM EAEM & BETE & OBRRICET S

and Barr 2005)., # fi## (Rompay,

Krooshoop, Verhoeven, and Pruyn 2012)
LWV Tl A D LB BRI, — kA7
LT A AD T P AT E Vo)l
ST X 2@ WS EETRHER L R O
—ERARBROBERELEMERLDOIZLTND
ZENHLEMNTENTWS (Machleit,
Eroglu, and Mantel 2000),

2—2. Y—ERIIHITHEEMBEEEH
EBEBFTHEOBRICEAT 53E

P = RZB T LK A AERUIED
Wiglzm U T, thoRE L DR THEL HH
HAERIZT XY Eﬁgﬁ)\ODﬁZ'fﬁ’?ﬂﬁ@Fﬁ%k
DEMBRN E D X D ITBILT 5 b,
THEEBETENC & O b\otﬂﬂiﬂ%’%&zé
MIZOWNWTHRAENPED LN TETWNWDH I &
DA GENERoT, £ L T—HOIIEND
DOFFRTIE, — I OBEE N —E X
DAEPEI T TR REE NP, BEAANDT
i EiTo720, e R@Eichsr, A
5 & OBPVER GV, I E NI E
FET DEREICB W TIBEAANICE 5T
HELWEE CTho T IFEE &, Kb

BERWORRERD, Hiwod L 72
2 TV D EAFIR R/ A 2 Oftic, &M
(Martin 1996; Grove and Fisk 1997), /[
B/ #yy (Grove and Fisk 1997; Zhang,
Beatty, and Mothersbaugh 2010). H{&
(Argo, Dahl, and Manchandra 2005) & 73
S TW5, 7o, BEFAHAIEM & IHEF

EATHE) & OBIRMEIL, R AR EAEH D 4F
F L SR R BRBONEAE & D VT



BRI e A YT o OHEEER (Moore,
Moore and Capella 2004; Rosenbaum
2008; Uhrich 2011; Thakor, Suri, and
Saleh 2008; Brocato, Voorhees, and
Baker 2012) | AJEEXCHI/ERFH (Pan
and Siemens 2011) ICIEDREL 52 5
TEMEFEEN TN D,

T O, BERMA LRI X > TEE
M OITEN D FEEALT D Do, F IR
BET D00 Vot F—EADRE
PECBEF 2 MV IZ W < O DBFEIZIB N T
BIhrNENTWDLHDD, ZHETICH
FEInTWiRvy, Bl 21X, Fisk, Grove,
Harris, Keefe, Daunt, Russell-Bennett,
and Wirtz (2010) |Z¥—E X - = H 7~
Z =BT D D RE OB R AT E) B
LT, BERHAERIIRICRT 5 2 E
TOHED G 1T ~DRPRILENE %2 5 2
L0 E L ENERTHDLH, KIEH
A OB 2 Rl 2 LIc XV hoBEDOH
FHORITHNCENR 720 | BHEDETIVE
WA EOILDTHZERE RO EL
WHERICER DG 60D VG045 H%E
72 DWFFE D EEANE A IR LTV DI1ED,
Zhang, Beatty, and Mothersbaugh (2010)
IV — B RIZB T HEF O AT & @
KA OBLEN LA BEHA LN SN
HREZENPZNZ L ETBLTND,

IZETCOEmEELEDDLE, P—ER
ICHRTLHONED 1 > Th D, REM
DSIERL S % B IR & LA TR RR LA T OB
MBI LN 5 Z & PHEGRITREIZR Y
BHLBEALNDN, LTI TY—ERICE
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WTE D WO LEATEND, £l s
R TFOL & CTHEHEOBERITEINRE L
TV ERBENLIZVT 2000860
HRETHDH, TDOT-DIZH 72 BGm
HD12L LTEZLNDDONRFEE LY
BT DR GBI 2 m R Th D,
OB TR, EHO N OITEINHA
TERNZ K- TIREH ([RVEAR) L7z v il (5
Zib) L7352 ERELSMESRTE
TBY, ZNETOMREIZEI>TH LN
HREERT L EICR4MERH D EE X
b, WEICEWCHmEIT o,

3. HEDEZIZE TSR
3—1. RFRICET IETHR

AT, R OBEFICBT 2 AR
(conformity) & iffii (deviance) (2B %
FATHIRIC BT DR AT 5, a0
PP B DN EBRITEE LY . AlEDH
THAELTZ Y . BOVIAFET 5 2 EANFED
OPENTNDZ EIZE> T HAADESE,
BB L OITEIRN W R DB A% T 5D
NEPFEL, ST 5RATH D (Allport
1924),

AT, DB I TR
(conformity) &%, BiEdH 5\ idfg Lo
fE DOEECHMFS L IIMTEICHEEG H D
WIS DTEIAER D Z 2R L
(Cialdini and Trost 1998), AIZ[REFHIC L
S TEDHORPUTHEIERI & 72D T L3 b
52O NOATEIO T TIE H E DI 3 IT
BTN 5 £ 9 (Bandura
1965; Bremner 2002; Chartrand and
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Bargh 1999), 7272 L. ®IZADFEFHTTE)
FHRESIZEEIN DR TR, 2
AISCIRIZR & <AKfF T2 2 LB
> TW% (Rendell, Fogarty, Hoppitt,
Morgan, Webster, and Laland 2011),

Bl 20X, [RFTTEN T — MBI AN ERER BE A
ZELTHEOLTREROAHEEMEN & A
HIT ORI Z W 3 v (Eriksson,
Enquist, and Ghirlanda 2007; Wakano
and Aoki 2007), F7-MhEH OITENNELHET
ool HHE T HRE, F I ILMEA D
RPN ARITERT D, HADOFE X K
DAV IE FRRATEN N Z 0 12 <
EMFEFES TS (Nakahashi 2007),
# OB [FFRITENC B2 5 % 5 HIK &
2%, NIHMED SEHEOME T - T
WAITENC R 2235 < (Mesoudi,
Whiten, and Dunbar 2006). fli& D178 H
Bz @i LTV D EME LR ThH, %
(it < ADNEFIATEY 2 f5t 1T THL D Z & I2 &
O [EFEE J1 A £ %5 (Campbell and
Fairley 1989),

BREESOMAE & o T AN R 720 T AR
<. EADLEIRESCBEIEI L > TH R

TEEIZEET 2L LML NER->TND,

thF 2k L T AFE DN B WA IRV
B REFITHEZMAOMEREPEL 72D

(Healy 2009; Corriveau and Harris 2009),

Fllin & VO BLR T, FEBICHE~Y =T

3 AL EEER IR, EOITEE R EET L
tbfﬁ#?é ETEEBEITHE L, A
BOTHE#ZEFE IV XENTHL EEILLNT
W5 (eg., Bandural965%

B DB MM EAEM & BETE & OBRRICET S

JEON2ZRMAELY bAFOERICE - T
TET DM H 5 Z ENFEIESNTND
(Pasupathi 1999).

TAERERIC KL » THRIFITENIR R S
b T 5, Bond and Smith
(1996) 1% 134 DFwLIT & 2D A Z W &AT
W, BART 7 UL E v o M E A
T D & 2 [FRITHOK D &9 728 A EFH)
B D & 5 [E R~ AN 2 23 [RFHTTE) 2 B
DT WMHAINH D Z EEB BT LT,

B2, [RIFE R R OHER IZ K - T2k
fé & ?63?)6 NDREFATENC X - TR

DA T S L 72 ATE N RELHOR 22 02 o 12356
L AT L2 BEEREICE DN TATEI~
EBATT HMEMNH D (Rendell, Forgarty,
and Laland 2010),

3—2. ®REICEAT HETHR
RTEIIC K Dikam a8 UC, NI SRR
KI5 BAE L T OATENCRIFI L 720 B &
DEBREIZESATEZ LD Z LR
TELN, A2LHEFETEARENLD L
HETHAV, M# & IHERROFTBIE A
DEHATL2Z2E 6D ENTNLETICH
LnkoTng, ZOHRRT, a0
FOWMRICENTINE THHALXLLT
L (deviance) &\ 95 & THFZERED
bh T&
Appelbaum, and Carr 2003; Anleu 2005),
BRBATEN LRI TENC I O~ © H HEAT
BBV TR L TW O BHETH
HEBZABNLTWD, A (1991) 1%, A

(e.g., Giddens, Duneier,



M IEA R BB (uniqueness) TH
DINENWITATUT 4T 4 ITRESTHK
KRB MERCR) BEEL. AMortsr
BROTTHEANLRLOD 1 S5THDL &
A TEY., NIEHoPT, FkELZY
ZRMMLE D L35, MHRKT DR CKREZF-
TBVHVEVEMNT LI EFT DLWV
(Brewer 1991), [FFR1TENC BT 5 —@# DA
ZEIZR U< ADBRBATENA A U 2 4R ILHS
ZNETORIZE > THL MR- T
SR

<7y vaAZBlTH MY 70
X7 B T, fEAUHIALAD B DO A & 1
BWAxEHLX TR STET 7y a R
ZANEREETLZEA@MELNATNSD
(e.g., Robinson 1961), F7-iT4Ei%, 7 7
v ¥ a v DHIL SRR DR Ml
IZXFF SN D Z < OFERATENLZE DML
HINL D N %12 & > TOZRERLD R E B
EBZ B LML 5T D (Cohen
and Prinstein 2006), & L C, [FFH{TEIT

am U7 Bk & dafil, IRRHEE L Vo
tK%&@%%m%%ﬁl_ WTWBE
AITRBATEN D AE U T W2 M FEFES
T3 (Jackson, Sullivan, Harnish, and
Hodge, 1996)

FTo. ME & ORELNE G RBATENC R
bz 51 OOERE D, MO
N & DIEAEITRBATEI O 5 & 412720 0
W, BRI E WA T o T

4 AR BIRICRT B I E TOEMMICIE, T
BB KEOEKER LTS LWV ) (Berger
and Heath 2008),
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HAE & OBBATENCEER O | BIRMEITHR
ETIHE R UFMERD Z ERHLNE R
ST, Bl Z3REICENT
NITE D N & BRI 2178 & 5
1%7> (London and Morgan 1994), fh# &
OFEIME IR B &R L2 Rz A
HOTAT T 4T 4 B8kbD LTS
Lz, MEMEZRY RZE D L BRI S
nseEtE26n%5 L9 (Lynn and
Snyder 2002),

4. EBE

::Tmﬁzﬁmﬁwfﬁﬁbtﬁﬁﬁ
HAEERICE %%%&\%3§m:ﬁwf
ﬁﬁbtﬁxm FAZIRUT D[R & i
T 2mRAEERTHZETHLMNERD,
St —ERIZBIT DEEATENL AT O
BRoD BARE) e AL RE AR P 8. £ L CTIR
RROA % OBEZRHT 5,

P— B RITBIT HBEITENCE T DT
EATOICHZ>TO 1 HO>OEEREHE L
T, WEFIZF—ERAWEBIZBWTHE U
ZHTDMEOITEICEG LY . il
L0, EmENLOREEZZITTHL
OEETITE#T AL WnW-T7-3 DD XF—
DITENZ & DRREMENA LN E T, 4
BB EHHA E AR TIZ 0K
ITEND 3 DD /RZ — T B LIZWFIER T
biodRETHDH L, FITHEBIZZNET
DR B BAE AN TRIT T
HLOTHY, =L ADOTEEHREDO 1 HT
oo REMICEEE 52 D EERBIR R
NELEEZBND,
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Fo. 5% — BRI AEEITENT
HE A A & O AAEH] %%n’&“(l%ﬁﬂi'ffé
ITENOEHENEIZAE R LR 1T D~
EThbH, HlzlX, 2N E TCOWETHEE
AR AR ITB R A £ LWEIE 2 5 2
6D LADEGEE 2500 2 FEHIC
FIT B, ENOER—EZADOREITH R
CTATRIIATT 4 TR B 5 2% 2
EN = ETFIBIN TS (eg,
Martin and Pranter 1989; Grove and
Fisk  1997;
Mothersbaugh 2010), L /> L& LB

BB O RAHRE 2 D &t DI
JEATENC KV ADEE N5 2 bt T bl
FRREHET L LT EEITE L LT
P—EAOERICIHFELL DI LLE

Zhang. Beatty, and

Z 6, Fisk, Grove, Harris, Keefe, Daunt,

Russell-Bennett, and Wirtz (2010) »3#&
ELT:F"?E’EOD*@% WCHEN D,

WIZ, A2 LBEEEIC BT BRI - il
BT 2 RBUEFEMEICE S &, P—ERIZE
T D BEATENC BT D RBUKANEIZ DOV T
BE R, WHEELR, KOBEEGRMELS W
9 3ODBEIND DELE - BEEAAT 5 ATHE
L AN A

O BEBEME

EROBWVBEEO A% 1T, R A%
ERFEFHEL D bBFOREIC L > TITEI L
(Pasupathi 1999), f# A F LD E~ 2
HAREHEROE % TII AL DNFRRTTE %
IR HMEM 2 E LV (Bond and Smith
1996), D Z Lipb, F—EADHFITB T

B DB MM EAEM & BETE & OBRRICET S

LY =TEORBE L. HEE OB OITE)
IME OITENN B 52T 2 BN R ) K
ITENDRIEMEDORRE N R 2 2 & 3 X
N5, EEEERAMIZT TR, —F
A iR/ NFE IR I KNG 3 5 ol E lICE H
T5HZ LT, PHEEEEN TORRENE S R
HMEINLRETH D,

Z LT, BEWRAMHAERMIEIZ DN T A
4 53# %47 - 7= Nicholls (2010) (2 & 53
ERERMEOE N E WS T2 7 e — L7

IBT ARSI EAERLNT, Ei

HERBULETHDLEFELTND I LD
DX, BETECRIT HRIFHORE
X, ERESCEEB Y OBAER - HEHAE
FMAM OE N THIN D ATREME bR~ &
MEO12EEXBND,

@ WEHEERE

NITBREEIZ BT DATENORE RS AT
D ENTHINDHRFIT, [FFHITE 2 3
W M B H D (Erlksson, Enquist,
and Ghirlanda 2007; Wakano Aoki 2007),
FOID | JEEIRA—T LT D ORI
FFRC, EEPBREICE > THLWLMNE D
D, FETETRT 2 BERMERIC & o TR
KORFUTEN T L2 RBZ 261D,
FTo. BTG LR D ME OITEINEMET
BHol- 0 R TH DHRE, F I8N O
FEIRAARE L TO o581 IAHRTTE) 2324
Sz < v (Nakahashi 2007), D728
[F LB% Th > THIEEICI T D HmTT
L, MEORREZET LV —EXHED



BEATE) CIXFEIFR DO KENR R D Z & b&
A HID,

Z LT, NIEEOME D> TV DT
BICR#AST 2Bl H D 2 &b
(Mesoudi, Whiten, and Dunbar 2006), A
=Y BB T DISEITEIO K 9 70 %<
DEENP—FICZT LY —EA -z
YHE=Tho ), Z< OMOBENFRE
F7e1T8 & L > TV 2 HEITEE A & OlF
FHTEN LT D b E2DND, K4
2. BRI L2 E 2R THRMUTHEIE L
TATE N EHR TE R WG EICANTHEMBTO
BEHEREICLDITH~EBITT D200
(Rendell, Forgarty, and Laland 2010), &l
BORFHITENI Y — 2 OF HRBRIC LD
BT DL bEADND,

@ IR LR

wZIC, BEMOBRME L BEE B & DI
A RMATENC B 2 B 2 D FREME & D
TN D PO [R5 2 B 9 2 AR5
BOTHM I TV DO, Bl
PETH D, FlziE, hmFEICK L TR
DE WG E IR WG A I LA~ [RIFETE) 4
LHREFENE L 25 K m (Healy 2009;
Corriveau and Harris 2009), KESCHfEE
&V o TR R 22N A i E MR T
WOLGEITEBATEN AT 2D
(Jackson, Sullivan, Harnish, and Hodge
1996), £ D7z, $—ER T H T X
—IZBIT D% < DR D AT DGO Y 7>
(2 Ko TRIFRTTEICHRBATEI N LT 5 =
EMEBEZOND, MEF L OBEPMEIZEL T

10
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3. RS OENL LD R D A&
DM TITRBATENE LT N &2 H
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